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the growth in the gross domestic product, is lower, Thomas said. 
“People are consuming less, and there has been a downward trend 
since 2000,” he said. The lower sales are the result of more 
efficient appliances and equipment, he said.

Changes TVA made in its pricing helped keep peak power sales 
down, Thomas said. It has separated rates into peak and off-peak 
charges so customers are using less during peak hours from 4 to 6 
pm in the summer, Thomas said.

TVA’s support of energy efficiency through home energy 
audits also has cut usage, Thomas said.

“These influences have come together to offset general load 
growth and the growth in population,” he said.

Annual power sales reached a peak of 180,000 GWh in 2008 
before dropping to 168,000 GWh in 2009 as a result of the 
recession, Thomas said.

Energy efficiency measures kept sales flat since then, but they 
are expected to be down to 162,000 GWh for the fiscal year that 
ends September 30 and 160,000 GWh next year after the loss of 
TVA’s largest industrial customer, the US Enrichment’s gaseous 
diffusion uranium enrichment plant in Paducah, Kentucky. The 
plant closed in May.

The Paducah plant used large amounts of power 24 hours a 
day, seven days a week, so it had more of an effect on overall 
power sales than it did on peak sales, Thomas said. TVA lost 5% of 
its power sales with the loss of the customer, Thomas said.

Efficiency to keep sales flat...from page 1

TVA is making efforts to attract other industry to offset the 
USEC loss and the Board of Directors recently approved a new 
product that would lower prices for customers that locate in the 
region or existing customers who expand production that sign a 
two-year commitment with TVA, Thomas said.

Thomas expects there will continue to be a slight growth in 
annual power sales, but they must overcome the overall efficiency 
efforts.

“Energy sales won’t come back until 2030,” Thomas said, 
referring to overcoming the effects of efficiency and the loss of the 
Paducah plant.

TVA, as a not-for-profit quasi-federal agency, does not have an 
incentive to grow the use of electricity, Thomas said. It does have 
a mandate to offer power to customers at the best price, he said.

TVA has contingency plans for its generating fleet depending 
on the variations in its sales forecasts. Its summer peak demand 
could be 5,000 MW higher or 4,050 MW lower than its 2023 
forecast. And its energy forecast could be 14.6% higher or 10.3% 
lower than its 2030 forecast.

TVA could reconsider which generating plants to keep online 
rather than retire or it could add generation, depending on which 
is most cost effective if sales are higher than forecast, Thomas 
said. If sales are lower, it could look at not building pants that are 
planned, he said.

Any decision would be based on energy efficiency, demand 
response and the health of the economy, Thomas said.

— Mary Powers
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recommended in last year’s MTEP but well below 2011’s MTEP, 
which saw about $6.43 billion in recommended new 
transmission investment.

The new projects recommended in the 2013 MTEP include 96 
baseline reliability projects needed to meet North American 
Electric Reliability Corp. reliability standards. The total cost for 
these projects is about $407 million.

An additional four new recommended projects are generator 
interconnection projects, with a total estimated cost of about $17 
million.

The remaining 212 projects, totaling $1.064 billion of 
investment, are in the “other” category. That covers projects that 
do not qualify as market efficiency projects but could provide 
advantages like supporting lower-voltage transmission or 
providing local economic benefits, according to MISO’s draft 
MTEP report.

The bulk of the recommended new investment is in MISO 
West, which accounts for about $929 million of the total, while 
MISO East accounts for about $334 million and MISO Central 
accounts for about $225 million. The state with the most 
recommended new investment is Michigan, followed by 
Wisconsin and Iowa, according to the draft MTEP report.

During the meeting, MISO staff also discussed the one new 
project that will be eligible for cost sharing in the 2013 MTEP. 
That is a $7.9 million generator interconnection project for a 59.4 
MW expansion of the Harvest Wind farm in Michigan. Half of the 
costs for that generation interconnection project will be paid by 
the generator; the rest will be allocated to load in the 
International Transmission Company pricing zone.

MISO staff said the fact that only one new recommended 

MISO plan will back projects...from page 1

project qualified for cost sharing reflects the new standards MISO 
is using for cost sharing of baseline reliability projects. Baseline 
reliability projects used to be eligible for cost sharing if the total 
project cost was $5 million or greater or under $5 million but 5% 
or more of the constructing transmission owner’s net transmission 
plant. In March, the Federal Energy Regulatory Commission 
approved MISO’s proposal to allocate all baseline reliability project 
costs to the pricing zone where the project is located.

During the meeting, MISO officials also highlighted the studies 
that have been completed for this year’s MTEP.

MISO’s Northern Area study found that “large-scale regional 
transmission expansion in MISO’s northern footprint is not cost-
effective based solely on production cost savings, under current 
business-as-usual conditions,” MISO staff said in a presentation. 
But the study also showed that MISO could see economic benefits 
with minimal incremental transmission investment from new 
potential Manitoba Hydro to MISO tie-lines.

MISO’s study of using hydropower from Manitoba to balance 
wind power also found that “significant benefits can be realized 
by adding a 500-kV line from Manitoba to MISO,” according to 
the presentation.

The MTEP also includes a study of expected changes in the 
region’s generation mix. Under the business-as-usual scenario, MISO 
expects to see about 24,900 MW of capacity additions and the 
retirement of about 12,200 MW of capacity between 2013 and 2028.

MISO will issue a revised draft of the MTEP report by Friday 
and is seeking stakeholder comments on that draft by September 
9. The Planning Advisory Committee will discuss and vote on the 
2013 MTEP report at its September 18 meeting.

MISO plans to bring the plan to its board of directors for 
approval in December.

— Juliana Brint
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